
What are the timelines for commission payouts?
Who are your best ISR’s… why?
How do your ISR’s get leads?
Expectations of first 90 days:

What is the ideal secondary market to call on?
Areas of expertise:
Income paid out to previous rep:
Proposed commission percent:

Looking for: ISR, agency, dealer or distributor:
Product lines represented:
Type of customers they call on:
What is the ideal primary market to call on?

Years of medical  sales experience:
As Independent Rep/Agency etc:
Certifications they have:
Associations they belong to:

The Representative
Preferred background of candidate/s: 
Years of general sales experience:

Who are the contacts that you call on?
Does the company provide the ISR with any leads or is the 
business all "self generated"?
Do you provide: Training? Tech support? Literature? 
Advertising? 

Have recent sales goals associated with this productline been 
achieved, not met or exceeded?
What is the expected delivery of products?
Age of product line?
Product line category (stents, microscopes etc):

The Product(s)
Description of the product:
What are you forecasting for this line over the next four 
quarters?

Years in Business:
Size of sales force: direct, inside, ISR, dealer, distributor, 
wholesaler:
Additional benefits to working with your company (bonuses, 
perks):

Fax

Name
Address
City
State

Website

MANUFACTURERS COMPANY PROFILE (MCP)
GMA REPRESENTATIVE
TODAYS DATE (mm/dd/yy)
ITEMS IN RED REQUIRED

The Company
Describe your company:

Zip
Country
Phone
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MANUFACTURERS COMPANY PROFILE (MCP)

Allergy Nursing
Anesthesiology Obstetrics
Audiology Oncology
Breast Diagnostic Center Ophthalmology 
Cancer Center Oral & Maxillofacial Surgery
Cardiac Surgery Orthopedic Surgery
Cardiovascular Diseases Otorhinolaryngology/Audiology
Colon & Rectal Surgery Pediatrics
Cosmetic Surgery Pain Clinic
Critical Care Physical Medicine & Rehabilitation
Dental Specialties Plastic Surgery
Dermatology Preventive, Occupational, and Aerospace Medicine
Emergency Department Psychiatry & Psychology
Endocrinology Pulmonary & Critical Care Medicine
ENT Radiology
Family Medicine Radiation Oncology
General Surgery Reproductive Endocrinology & Infertility
Gastroenterology Rheumatology
General Internal Medicine Sleep Disorders
Gynecology Security Systems 
Hematology Sports Medicine
Hospital Internal Medicine Thoracic Surgery
Hypertension Transplants
Infectious Diseases Urology
International Medicine Vascular Surgery
Laboratory Medicine & Pathology OTHER 1____________________
Medical Genetics OTHER 2____________________
Nephrology OTHER 3____________________
Neurology OTHER 4____________________
Neurosurgery OTHER 5____________________
Nicotine Dependence OTHER 6____________________

Email

Department List:

Title
Phone
Cell
Fax

Fax
Email

Name

Name
Title
Phone
Cell

Who are your key customers in this territory?

Contact(s)

Territory interested to fill (i.e. mid atlantic):
Time territory needs to be filled by:
Is this a protected/exclusive territory?
Does your company provide market analysis and case 
histories?

The Territory
What are the boundaries of the territory?
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